
When it comes to enabling 
her clients with rebuilding,  

rebranding or rebirthing their 
products, services or business 
as a whole, CHANTEL OPPELT 
doesn’t take prisoners and she 
definitely doesn’t suffer fools. 
And the graduates from her 

Institute love her for it.

 words of wisdom. 

Cutting through the 



In  my t rend analys is of  c l ients,  I  have not iced that  many c l ients 

have excel lent  ideas and sk i l ls  that  could be offered to the busi-

ness community,  but they are chal lenged with the art icu lat ion 

and act ion ing of  the sk i l ls .  The chal lenges are not housed in the i r 

inte l lectual  facul t ies but,  in fact ,  or ig inate f rom a lack of  under-

standing of  what s i ts in the i r  wounds.

To be c lear,  th is  process is  not  a t  a l l  about  wound adorat ion, 

instead,  i t  a l lows the ind iv idua l  to  nav igate  the areas o f  the 

wound that  wou ld keep them ‘s tuck’  as  opposed to  catapu l t 

them to new leve ls  o f  in tegrat ion. 

My working phi losophy is that there is no such feel ing as ‘stuck’, as 

stuck is not a feel ing, it is an outcome. The biggest part of my work 

is enabling the cl ient to cleanly identify the decisions they are not 

prepared to re-alter to create an alternate outcome to ‘stuck’. For 

the most part, what underpins the choice to hold fast to a decision 

is the need to ensure that certain guarantees remain in place.  

For instance, some people say, “I’d l ike to leave my marriage BUT 

I’ve already ‘ invested’ so much time and effort into it”. The result  

is that they hold onto the i l lusion that they DESERVE to reap the  

return on investment, and this overpowers any other factors they 

are prepared to take into consideration to create an alternate reality.

My working philosophy 
is that there is no such 

 feeling as ‘stuck’, as stuck 
is not a feeling, it is an 

outcome.

Based on  th i s ,  c l i en ts  a re  the re fo re ,  unab le  to  t rans la te  some 

o f  these  concepts  and ideas  in to  tang ib le  bus iness  p roducts ,  

serv ices or  systems.  To y ie ld  spec i f ic  resu l ts ,  I  have deve loped  

a  p rogram based on  re f l ex i ve  p r inc ip les  –  in  o ther  words ,  

unders tand ing  cause  and e f fec t  and how the  ind iv idua l  

cont r ibu tes  to  tha t  sys tem o f  work ing . 

The  Innovat ion  Management  and New Product  Deve lopment 

Program © i s  fo r  anyone who wants  to  t rans i t ion  in to  the i r  own 

exce l l ence  w i th  a  v iew to  c ra f t  a  un ique  and v iab le  ca reer  fo r 

themse lves  –  knowing  fu l l  we l l  tha t  excava t ion  o f  the  wound 

i s  paramount .  The  outcome o f  th i s  p rocess  i s  tha t  they  a re 

v iewed as  marke t  and thought  l eaders  in  the i r  f i e ld ,  as  the i r 

j ou rney  i t se l f  i s  un ique .

This is an indiv idual process that has a specif ic structure, tone, 

t iming and project management component to i t .  I  am clear that 

the translat ion of the concept to product is t ime-consuming. 

“Effective communication sees both  

partners actively and comfortably  

exchanging ideas in a dialogiue that could 

strengthen the entire organisation.”
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To fac i l i t a te  the  suppor t  o f  tha t ,  I  ensure  tha t  execut i ve  

ass is tance  i s  ava i l ab le  to  a l l  pa r t i c ipants .  Th is  a l l ev ia tes  

the  da ta  management ,  rece iv ing ,  t rack ing  and f i l i ng  o f  a l l  

necessary  documenta t ion . 

 

The program cu lminates in  an exh ib i t ion o f  the ind iv idua l ’s  prod-

uct  or  serv ices at  a  bus iness forum. The forum inc ludes indust ry 

leaders f rom the formal ,  in formal ,  local  and internat ional  sectors.  

Th is  is  a  un ique oppor tun i ty  to  showcase concepts  as we l l  as  to 

present  an ex is t ing market  in  wh ich to  network. 

The intent ion is to br ing the customer to the cl ient and to create a 

space that can hold and contain business at a di fferent frequency. 

The essence of  the work speaks to  in t r ins ic  va lues o f  ownersh ip 

and co l lect ive  acknowledgement  o f  the power  we ho ld wi th in  to 

create  substant ia l  change that  is  shared by a l l .   Empowerment 

as an outcome cannot  be ach ieved un less an ind iv idua l  i s  ab le 

to  ascer ta in  va lue and vo ice to  the i r   l i ved exper ience. 

My in ten t ion  w i th  my work  i s  to  impact  the  Gin i  co-eff ic ient  i n 

SA,  by  ensur ing  tha t  each  c i t i zen  unders tands  the i r  i nd i v idua l 

wound and has  su f f i c ien t  i n te r na l  sca f fo ld ing  to  ex t r i ca te  the 

go ld  tha t  l i es  w i th in .  «

Chantel Oppelt 
A  b r i e f  i n s i g h t  i n t o  t h e  W o m a n  w h o  
b e l i e v e s  t h a t  H o p e  I n s p i r e s  A c t i o n

Chantel Oppelt is an Industrial Psychologist by trade, and a Medical 

Intuitive by calling. She is the Director of The Chantel Oppelt Institute 

for Applied Alchemy, whose core focus is on acknowledging what 

lies within and, through alchemical processing, allow our frequency 

to impact the world’s we move in. The unique combination of her 

qualifications and gifts have unlocked many people’s life intricacies 

beyond the boundaries of the professional world. 

Her ability to bring the unseen aspects of ourselves into workable, 

tangible parts bring healing at a fundamental level. She has the 

ability to facilitate and extrapolate the power that is housed in these 

unseen parts. 

An international facilitator that works in highly charged, conflict 

environments to bring conflict resoluteness has had phenomenal, 

multi-dimensional impact in terms of what is possible. Chantel is a 

professional who stands firm in what she believes and calls out the 

best in everyone and every atmosphere. Her approach is direct and 

her style is engaging.

"My intention with my work is to impact the Gini coefficient 
in South Africa by ensuring that each citizen understands 

their individual wound and has sufficient internal 
scaffolding to extricate the gold that lies within."

connect with Chantel
Chantel Oppelt is a medical intuitive, life strategist 
and founder of the Chantel Oppelt Institute for 
Applied Alchemy. The Institute’s flagship offering 
is the Innovation Management and New 
Product Development Program.
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